
Challenge
To assist an industrial land owner with the sale of 8,100 SF of 
industrial development land in the city of Burnaby.

aCtion
 » A comprehensive due diligence package & marketing 
package was prepared for potential purchasers.

 » Direct marketing, paid advertising, social media and 
various commercial real estate websites were used as the 
marketing engine for the offering.

 » Interested groups were qualified on the phone, tours 
were arranged and offers were reviewed in detail with the 
ownership as they came in.

Result                                              
After an aggressive marketing campaign, in a fairly short 
time since listing the property, an unconditional offer was 
presented to us, our client accepted this fantastic offer with 
a quick completion date.

testimonial                              

“Sam Emam demonstrated 
exception skills in selling our 
industrial property. His approach 
was marked by patience and 
diplomacy, ensuring a smooth 
and successful sale. Sam’s strong 
marketing approach played a crucial 
role in attracting potential buyers. 
We are truly pleased with the 
results  and commend Sam and his 
team for their professionalism and 
effectiveness in handling he sale of 
our industrial property.”

– Indra Thind                                                

sam emam 
Personal Real Estate Corporation

604.420.4205
Sam.Emam@macdonaldcommercial.com

Although this information has been received from sources deemed reliable, we assume no responsibility for its accuracy, and without offering 
advice, make this submission subject to prior sale or lease, change in price or terms and withdrawal without notice

7016 Russell Ave
Burnaby, BCClient 

Success


